


Sales officer Bill it to stockists We have billed it, we are 
waiting for repeats

Meet as many consumers as 
possible, sample the product, 
talk about the product, sell 
the need in a persuasive way.

The frontline sales people must be relentless in their enthusiasm to make an innovation work. They can really make a 
big difference in the early days of the innovation.
Quick read of innovation is crucial if a company wants to make innovations stick
Congratulations Avanish, let us all be inspired by his efforts
Feedback welcome
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